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For the past few years, I’ ve been answering questions about sales by clients in workshops, advisory
engagements, sales coaching calls, and email. On Quora, users and followers ask me to answer sales and
business devel opment questions all the time. This book is a compilation of these questions and answers. The
answers extracted from my Quora activity have been updated and expanded in many cases. |’ ve organized
the book so that each question is answered independently. That is, the book does not build on itself like many
books with chapters. Y ou should use the book frequently as a reference guide to difficult questions that arise
during the workday. This also means from time to time, | may refer to a concept more than once or you may
notice parts of one answer to be very similar to parts of other answers. Even with these occasional
duplications, most of the content is original and does not overlap. I’ ve also organized the book as best | can
into sections, so that groups of questions about the same major topic are together. Many times answering one
guestion leads to more questions and this organization attempts to provide the reader with some flow, given
the otherwise modular nature of the book. Any references to outside resources, companies, blog posts, and
books were done completely on my own and without request or provocation by these sources. | receive no
financial gain for referring to these companies, except areference or two to my other book | strongly urge
you to buy and read, of course... Check it out on Amazon: “ Startup Sales: How to Sell if You REALLY,
REALLY Haveto and Don't Know How." Y ou might be asking, “Why 52 questions? | s this supposed to be
one question per week?’ | first thought about stopping at a nice round 50 questions. That number seemed too
boring and unoriginal, so | added two more questions. Then, | was concerned that readers would relate “ 52"
to weeks in the year, even though that was unintentional. Like a smart man, | ask my wife what | should do.
She described this best: “When you’ re starting a company or a career in sales, questions arise all thetime. If
you can learn the answer to one of these questions every week for ayear, your sales knowledge and abilities
will increase so dramatically that you'll never need to worry about sales again.” So there you haveit —“52
Sales Questions Answered.”
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From reader reviews:
Katherine Levy:

With other case, little men and women like to read book 52 Sales Questions Answered: A Q& A Guideto
Sales & Customer Development. Y ou can choose the best book if you want reading a book. Given that we
know about how isimportant any book 52 Sales Questions Answered: A Q&A Guideto Sales & Customer
Development. Y ou can add expertise and of course you can around the world by way of abook. Absolutely
right, since from book you can learn everything! From your country until foreign or abroad you will find
yourself known. About simple matter until wonderful thing you can know that. In this era, we can easily
open abook or searching by internet device. It is called e-book. Y ou should use it when you feel bored stiff
to go to thelibrary. Let's examine.

Mary Bingham:

With this erawhich is the greater man or who has ability in doing something more are more special than
other. Do you want to become certainly one of it? It isjust simple strategy to have that. What you need to do
isjust spending your time little but quite enough to experience alook at some books. On the list of booksin
the top checklist in your reading list is usually 52 Sales Questions Answered: A Q& A Guideto Sales &
Customer Development. This book that is certainly qualified as The Hungry Hillsides can get you closer in
turning out to be precious person. By looking up and review this guide you can get many advantages.

James Cooper:

What is your hobby? Have you heard that will question when you got scholars? We believe that that query
was given by teacher to the students. Many kinds of hobby, Everyone has different hobby. And you know
that little person including reading or as looking at become their hobby. Y ou must know that reading is very
important in addition to book as to be the point. Book is important thing to add you knowledge, except your
own teacher or lecturer. Y ou get good news or update concerning something by book. Numerous books that
can you go onto be your object. One of them is niagra 52 Sales Questions Answered: A Q& A Guideto Sales
& Customer Development.

Henry Stanton:

Many people said that they feel bored when they reading aguide. They are directly felt the item when they
get ahalf regions of the book. Y ou can choose the particular book 52 Sales Questions Answered: A Q&A
Guide to Sales & Customer Development to make your current reading isinteresting. Y our skill of reading
ability is developing when you such asreading. Try to choose very simple book to make you enjoy to learn it
and mingle the feeling about book and reading especialy. It isto be very first opinion for you to like to wide
open abook and study it. Beside that the reserve 52 Sales Questions Answered: A Q& A Guideto Sales&
Customer Development can to be your brand new friend when you're feel alone and confuse with the
information must you're doing of these time.
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